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8& BELIEVE IN aBONVE& AND BEYONTROVIDE TOP TIER SERVICE ANL
EXCEPTIONAL CLIENT EXPERIENCE

*N ONE OF THE MOST FIERCELY COMPETITBMELMARKETNE®RIAG WITH A
EXPERIENCED AND WELL CONNECTED REALTESMENRELYBAEWHESNCIAL |IT
CRUCIAL OUR INSIGHTS ON TRENDS ACCHESBSSTOEAWRESTOE TOP
AGENTS AND INNOVATIVE TOOLS PROVIDE SOGIENTSAWTTHADANANTAGE
LEADING TO GREATER FREEDOM AND EMPOWERMENT

8E ARE COMMITTED TO OUR SERVICES S8ITANGURTUAGNQBEPERTISE AN
INNOVATIVE MARKETING STRATEGIES WEFAESSIYVEMNWOBASIEIFONING YO
HOME FOR SALE RATHER THAN MERELY PIYAOGWR GARDBION RNREAL ESTAT
SERVICES PRIORITIZE THE NEEDS OF OWE ESMABILISBEDHREY INDUST
ALLIANCES AND EXCEL IN NEGOTIATION S8ENGOXIS SHNOWEIBIE YOUR
HOME FOR SALE WHILE ENSURING WE MAINTAINME OBRG E OMAEIU G H
EXCEPTIONAL SERVICE AND TOP NOTCH C@NsSCFERGEURFEERINT S
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8HEN PRICING YOUR HOME IT IS IMPORTANIONG OAREFORLMARKET
VALUE 6SING MY COMPETITIVE MARKET AWALYSUSSGEEOT YYOUR HOME ¢
BEST LISTING PRICE * SELL HOMES )*(RIETHAVWERABEBMBECAUSE * LIS’
HOMES AT THE CORRECT PRICE FROM THE START

*T IS IMPORTANT TO HAVE YOUR HOME REANYDARONMERKBMILL HELP
YOU MAKE SURE YOUR HOME IS READY FORNEHNEWBNGS AND O
$OMPLETING REPAIRS THAT NEED TO BE DONE

e %ECLUTTERING REMOVING PERSONAL ITEMS

e AKE SURE THE HOME IS CLEAN AND SMELLS FRESH

[ ]

$LEANING CARPETS
/IEUTRALIZING SPACES AND WALLS

8E OFFER 461&3*03 ."3,&5*/( 5&%$)/*26&4 TOQMHERMHGME SOLD FASTER
AND FOR MORE MONEY THAN THE COMPETITION

13041&$5%/(
1ROSPECTING DAILY FOR POTENTIAL BUYHEREIGHABRIRSS WND OUR CO
OP AGENTS AND PAST CLIENTS
"3, &5%/(
5HE SECOND YOU SIGN WITH ME * GO TO INGRKOOR MAREEBO.*/(
400/ ."3,&5*/( O/-*/& ."3,&5*/( 40$*"- .&%*&5*B(, AND 13*/5
."3,&5*/( ARE ALL PART OF THE SUCCESS QR GIEOMENSEER BY THE
MOST POTENTIAL BUYERS SELLING YOUR HRIOWEMQABHE BROAEY THAN
THE COMPETITION
$0..6/*$"5*%0/
"CTIVELY COMMUNICATE WITH YOU THROUGH EN PRROSESB OF
%ILIGENTLY SHARING FEEDBACK FROM SHGWIN ®/$T H QIGLEONTTISN AF TER
VIEWING THE HOME AND CALLING WEEKLYYRO®RESEB FROMETHE
PREVIOUS WEEK
1ROFESSIONAL STAGING ADVANTAGES

OF STAGED HOMES SOLD FOR MORE
.OST TASKS ARE COMPLETED DURING THE APPOINTMENT

© oease EHZERXEKI

#0045&% 0/-*/& &910463& 063 &95&/4*7& '1&&H/IBHA3, 0’
5SODAY S MARKET IS CENTERED ON TECHN@GELPERF@RMENRG RHREIR
SEARCHES ONLINE SO IT IS IMPORTANTNGHISTRANKREDIBTGH AND SHC
IN ITS BEST LIGHT 4TUDIES HAVE SHOWNHRATDOSIRENGEARD HOMES W
LIMITED PHOTOS LOW QUALITY PHOTOS O\RNNDAMIANVBIESNFASSURED
TAKE THE EXTRA STEPS TO GET MAXIMUM BMP OISUREGFARDYGIVE THE
ONLINE SHOPPER A WEALTH OF INFORMATQ@MLIAY WHQILIGAS AND VID
TOURS

130'&44*0/"- 1)050(3"1): PAID BY TEAM
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13*$*/453"5&(:
6SING A SCIENTIFIC MARKET ANALYSIS INMOQURRAREAOWR HOME CORRE
THE FIRST TIME SO THAT IT WILL SELLROHODOKE YS *FFRYOED AT FAIR MARK

VALUE IT WILL ATTRACT THE LARGEST NUMKMBBRI OFREBOINENAE FIRST FEV
WEEKS

*F AHOME IS OVERPRICED IT WILL ATTRMWCMBBRE GCFEWEBBSERS LOOKING T
PURCHASE A HOME 5HE MAJORITY OF HONE BUODHRGFLOOMES AND THE
QUI(&&.Y GET A FEEL FOR THE PRICE RANBGIEH THOR INOAMESBEVEN CONDITIO

$&7-9-7< /(9(/

09b ODUNHW 9DOXH

((.6 21 0$5.(7

130'&44*0/"45" (*/(
50 MAKE SURE YOUR HOME IS SHOWN IN ODHEUNERS LFtGMILO PROVIDE A
PROFESSIONAL STAGING CONSULTATION TOMENISUREADPOUIROHEO ON THE

MARKET " STAGER S JOB IS TO NEUTRALXZAPRARAR HOMBEHE MAXIMUM
NUMBER OF POTENTIAL BUYERS

130'&44*0/"£)050(3"1):

*N TODAY S MARKET HOME BUYERS ARE SERSOHIMNGI ® NMPERATIVE THA®
THE PHOTOS OF YOUR HOME ARE TOP NOTGH QNRAIOFYTHAEG BBTCH THE
BUYERS ATTENTION AND STAND OUT FROM THAVCNOMIRBOREIDXES ON
YOUR HOME IS THE FASTEST WAY TO GETL FGR LD ANIDBEAR

"(&/5 ."3,&5%/(

*AM PART OF A VERY LARGE AGENT NETGWMORK T*TWITHIRSERETWORK TO
SEE IF YOUR HOME MIGHT BE A GREAT FENRFBGRYERS OFHTH AGENT
NETWORK IS KEY TO CONNECTING BUYERSABITH VO WRESIDODMETIAL
SALES INVOLVE REAL ESTATE AGENTS

"0WT7&35*4*/("3,&5*/(
* KNOW THE IMPORTANCE OF MARKETING ASPRIQ ARFERY* HHEUSVILY FOCUS

MY BUDGET ON .Y EXPERTISE IS ATTRACFIBGYERSDRERSMONTH AND
INCREASING BRAND AWARENESS
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" CLEAN NEUTRAL AND STREAMLINED LOOK HE
TO IMAGINE WHAT LIFE WOULD BE LIKE IlN YOUR
ACTION POINTS BELOW WILL HELP THEM BE ABL
THAT

&95&3*03

8ASH OR PAINT THE HOME S EXTERIOR

1AINT THE FRONT DOOR

,EEP THE YARD NICELY TRIMMED

,EEP THE LAWN FREE OF CLUTTER

8B8EED AND FRESHLY MULCH GARDEN BEDS
$LEAN INTERIOR AND EXTERIOR WINDOWS
"PPLY FRESH PAINT OR STAIN TO WOODEN FE

*/15&3*03

SEMOVE PERSONAL ITEMS EXCESSIVE DECOR/
FURNITURE

SEPLACE OR CLEAN CARPETS

(ET RID OF CLUTTER AND ORGANIZE AND CLEA
"PPLY A FRESH COAT OF PAINT TO WALILSNGRI
SEPLACE OUTDATED CEILING FIXTURESINRGD C
FIXTURES

.INIMIZE AND CLEAN PET AREAS IN THE HOME
#E SURE THAT ALL LIGHT BULBS ARE IN WORKI

'3&4)&/ 5)& 1"*/5 '*9563&4

" NEW COAT OF EXTERIOR PAINT HELPS A HOM
APPEAL *T ISN T A LOW BUDGET ITEM 3BWMWIN G-
IT %0 *5

*F YOU CAN T PAINT THE ENTIRE HOME S5RHABNT
IS A RELATIVELY SIMPLE THING TO DOVAENAD IT
HOME THAT WOW FACTOR

6PDATE EXTERIOR LIGHT FIXTURES 56GISECAN
HOME AN UPDATED LOOK

1UT A FRESH COAT OF PAINT ON THE FRONT D




SIJAGING YOUR



STAGED HOMES SPENf ™

LESM TIME ON THE MARKET

-&44 5*.& 0/ 5)&

."3,&5

*/$3&"4&% 4"-& 13*$&
)*()-*()54 5)& #&45 '&"563&4 0' 5)& )0.&

%*4(6*48&4 '-"84
%&'*/&4 41"$&4

%&.0/453"5&4 5)
$3&"5&4 5)& 808

0' 5)& )0.&

H&I&'*54 Q5" (*/(

4TAGING A HOME IS DEFINITELY DIFFEI
DESIGNING A HOME 5HE GOAL OF HIRI
IS HAVING A TRAINED EYE COME INTO
AND LOOK AT IT AS A BUYER WOULD 5
IS PROVIDED TO CREATE A CLEAN DEC
LOOK SO THAT POTENTIAL BUYERS CAN
YOUR HOME LIKE A BLANK CANVAS TO

ALL THEIR LOVED ONES AND BELONGIN
SPACE FOR YEARS TO COME

-

"% 3&7&"- 5)& 163104& 0' &"$) 41"%&

& )0.&4 '6-- 105&/5*"-
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"LISTING S PHOTOS ARE OFTEN THE FIRSTONNY CPRMERTMERSTY
TO ATTRACT A POTENTIAL BUYER .OST BUGHRE IRRBEBCIMED I N
ONLINE AND PHOTOS ARE THE FIRST IMPREPMMEON ©OFUREBBRARE
THE KEY TO GETTING A HOME NOTICED SHOWINE 3 HEREADARE D
SOLD "S YOUR AGENT * WILL ENSURE THAILLYBERSHIGBWNNIN ITS
BEST LIGHT .ANY TIMES A BUYER HAS ALREABY BEEIDED I
INTERESTED IN YOUR HOME JUST FROM TNE PNVCTRHIRETS BOWHR
STEPPING FOOT INSIDE YOUR HOME

*15&3&45*'($54
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7IDEO GIVES A PROSPECTIVE BUYER A TRVENGEEHRNOUGH K
HOME AND IS FAR MORE DESCRIPTIVE ORIA SMAGE S IKAN EVER
HOPE TO BE



6SING AERIAL PHOTOGRAPHY IN REAL E
SHOW BUYERS A MUCH MORE ACCURJATE
OF WHAT THE PROPERTY IS ACTUALLY L

FIRIJMXW

0' )"7*/( "&3*"- 1)0504

@ 1ROVIDES VIEWS OF THE ENTIRE PRC

LAND
@

SHE CONDITION OF THE ROOF AND O°
PROPERTY FEATURES

SHE NEIGHBORHOOD AND SURROUND
INCLUDING THE HOME S PROXIMITY T
SCHOOLS AMENITIES

%EVELOPMENTS OR LOCAL DISTRICT
ARE SUPPORTED BY THE BUYER S PR
TAXES




" VIRTUAL TOUR IS A SEQUENCE OF PANORA
IMAGES THAT ARE STITCHED TOGETHER T®
CREATE A VIRTUAL EXPERIENCE OF A
LOCATION ONCE CREATED THE VIEWER IS
TO EXPERIENCE WHAT IT IS LIKE TO BE
SOMEWHERE THEY ARE ACTUALLY NOT

5)&#&/&"'"*54

6TILIZING CUTTING EDGE TECHNOLOGICAL
SOLUTIONS WE CAN NARROW IN ON THE
SERIOUS BUYERS #Y USING VIRTUAL T@
WE CAN GIVE BUYERS A GOOD LOOK AT
HOME WITHOUT DISTURBING YOU -EAVI,
ONLY THE MORE SERIOUS BUYERS TO
SCHEDULE A SHOWING

SHEY ARE INTERACTIVE BY DESIGN WH
MEANS USERS SPEND MORE TIME EXPL(
THAN THEY WOULD LOOK AT PHOTOS 5
MORE INVESTED IN THE INTERACTION

POTENTIAL BUYERS FEEL THE MORE LI
TO TAKE THE NEXT STEP IN THEIR PUR#
JOURNEY [

10TENTIAL HOMEBUYERS DON T LIKE T
WAIT AND THEY WANT ALL THE
INFORMATION NOW /EVER MISSING
ANOTHER OPPORTUNITY " VIRTUAL TOUR
ALLOWS YOUR HOME TO BE ON DISPLAY
AROUND THE CLOCK

&XPOSES YOUR HOME TO A WIDER
AUDIENCE :OUR HOME CAN BE TOURED
FROM CLEAR ACROSS THE COUNTRY AT
ANY TIME
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1ROPERTY BROCHURES ARE A MEMORABLE MARKERSNG
TO BRING HOME WITH THEM AFTER A SHOWING 5HESE
EVERY DETAIL OF YOUR HOME SEEN AND UNSEEN 8E |
TO SHOW ALL THE UNIQUE DETAILS PHOTOS NEIGHHE
SCHOOLS UPGRADES AND FEATURES YOUR HOME H

PIECE FOR BU
BROCHURE OU
OVE USING T&h
ORHOOD SPEC
AS TO OFFER
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" SECURE LOCKBOX WILL BE USED

5HIS ALLOWS REAL ESTATE AGENTS ACCESS YOWBRHBWOWMBEUBERURELY
5HE LOCKBOX HOLDS THE KEYS TO THE HAMEYARNDUMNSDTAPITCHE FRONT
GUARDED BY A SECURITY LOCK THAT ONLY HRERN AERX ASE N DS

4TOW AWAY VALUABLES

#EFORE SHOWINGS MAKE SURE THAT ALL VAAWYBLEASIARPE PWF SIGHT
5HIS INCLUDES EVEN MAIL LEFT OUT WHIRHRMAY LIO NNNFFAORMATION AN
BANK STATEMENTS *TEMS OF VALUE SURRVACGRIKEKWEHIRPHONES AND
GAMING SYSTEMS SHOULD ALSO BE OUT @M SDIHEA TOD SNALKOTHROUGH
YOUR HOUSE BEFORE SHOWINGS AND MAKE GR RELEMERS DHNING F
SIGHT

%ON T ALLOW ANYONE IN WITHOUT AN APPOINTMENT

/IOW THAT YOUR HOME IS ONLINE MANY KNG®GWSAHRT'OIRISCWDOR SAFETY
/1&7&3 LET A STRANGER INTO YOUR HOMELHTHRATTITSIZIXUST SOMEON!
THAT SAW THE SIGN IN YOUR YARD AND IGEMNMEBEATAOAK LOOK YOU
JUST NEVER KNOW "SK THEM POLITELY TONTAMLHOYBRARDAEGS ALL
SHOWINGS

SEMOVE 1RESCRIPTION %RUGS .EDICATION

$LEAN OUT YOUR MEDICINE CABINETS AND AN OIAYE B TROLRAE E
MEDICATIONS AND HIDE THEM AWAY S5HEREAMAVE BEEMS ™MIRES OF
PEOPLE INTENTIONALLY GOING TO HOME SHEWICASBIOROSTRARREEMY

1UT "WAY #ILLS OTHER .AIL 11ECES

8ITH IDENTITY THEFT ON THE RISE IT IS TIMROUWRYANT MARUPIECES
WITH YOUR INFORMATION ONHTEEMFORMATION ENDS UP IN THE WRON
PERSONS HANDS IT CAN EASILY LEAD TO IDENTITY THEFT

#E EXTRA VIGILANT ON KEEPING DOORS LOCKED

OFTEN TIMES A HOME FOR SALE MEANS HOME AWNBRE ARE BIO SURE
TO ALWAYS KEEP YOUR DOORS AND WINDOWS LOCKED

,EEPING YOUR HOME SAFE

ONCE YOUR LISTING GOES LIVE WE PROVIDARXLEHTOH:E ONEVCEERSS HAND
SANITIZER PROTECTIVE GEAR AND FRIEND EORRMLNOE R GU®RN
SHOWINGS
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STRATIEGY

/&5803,*%/(

" LARGE PERCENTAGE OF REAL ESTATE TRANSKRICTHGNGS GPAEPAETING AGENTS
THE COUNTRY * WILL EXPOSE YOUR LISTING TO THIS MARKET

4*(/" (&
" SIGN WILL BE PLACED IN YOUR YARD AS WARID AQBEMNOHNTUEBSESSIGNS BEFORE
OPEN HOUSE b5HESE WILL BE PLACED AT THE MOWHS OP®P GGRATNNTHE MOST
EXPOSURE

461&3*0F-*/& &910463&

#UYERS IN TODAY S MARKET FIRST START THESE SHARGHEONLYIOIER POTENTIA
BUYER WHERE THEY ARE ONLINE /OT ONLY WHATY®RER HOWMHEEBEOCAL .-4 I’
WILL ALSO BE FEATURED ON THE MAJOR RDARFERINIIREAANBESSYNDICATED T
LITERALLY HUNDREDS OF OTHER LISTING SITEBE FKEAR HROBEOWIQUR COMPAN
WEBSITE AND SOCIAL MEDIA

&."*-."3,&5%/(
"N EMAIL WILL BE SENT TO OUR CURRENT BUFfERH ODWAITABBSEOP BUYERS
SEARCHING FOR PROPERTIES ON MY WEBSITE Il NEBARTI®TLNGEMAUT TO MY
AGENT NETWORK OF THOUSANDS OF AGENTS IN THE AREA

1301&35"%-:&34

JIGHLY INFORMATIVE AND CREATIVE PROPERTYISRYEARSDWNIIBE YOUR HOM
5HESE HELP POTENTIAL BUYERS REMEMBER DHENK@YEITHFEMI URNES OF YOUI
HOME

-0$,#09& 4

-OCKBOXES ARE ESSENTIAL FOR THE SAFETYVWOW ANLAGHEY AO SHOW YOUR
HOUSE WHENEVER HE OR SHE NEEDS TO RATODERYDODHANHEEQWMNER FOR A KE
OWNERS ARE ALSO EXPECTED TO VACATE THBEHROINERSTY)AOIRG A LOCKBO
MAKES THIS PROCESS MUCH EASIER FOR ALL INVOLVED

4)08*/(4

8HEN WE LIST YOUR HOME YOU WILL ALSO BEASSGINBAD NGP SERNVHCE THAT
IMMEDIATELY COMMUNICATES WITH YOU WHEN A ISHOWBNMEGEN S SEEBEACK SN T
LEFT * WILL FOLLOW UP WITH THOSE AGENTS REQUEWITTMGNTHEHRUWFEE DBACK

01&/)064&4

"FTER REVIEWING MANY SURVEYS WE HAVE RISBEONVERRMUOHA PER WHAT DA’
IS BEST TO LIST A HOME AND THE PERFECT DAY FOR AN OPEN HOUSE

40*"- .&%*"3,&5%/(
8E PRACTICE REGULAR SOCIAL MEDIA MARKETPNSOGNATODIAES WBICH INCLUI
AND ARE NOT LIMITED TO 'ACEBOOK *NSTAGRAM -INKEDRESTOUS5UBE AND I



.~ 8)&3& %0 #6:&34
JMRH XLIMYV

/"3 )0.& #6:&3 "/% 4&--&3 (&/&3"5*0/"- 53&/%4




N
=LISTINGS

Bay Area Real Estate Information Services

Bay East Association of REALTORS® /
Contra Costa Association of REALTORS® /
The BridgeMLS

California Regional Multiple Listing Service
Metrolist®

MLSListings Inc.

San Francisco Association of REALTORS®
TheMLS

MLSListings &
Data Share MLSs

(ET'"EATURED

*WILL FEATURE YOUR HOME ON THI
HOME SEARCH SITES AND ON SOCI
MEDIA AND SYNDICATE IT TO OVER
OTHER SITES

JOMES THAT RECEIVE THE TOP O
PAGE VIEWS SELL AN AVERAGE OF
FASTER
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#E AS FLEXIBLE AND ACCOMMODATING TO
SCHEDULE AS POSSIBLE 8E WANT TO AVOI
MISSED OPPORTUNITIES IF AT ALL POSSIBI

*1'03.&%

.AKE SURE EVERYONE IN THE HOME IS INF(
SHOWINGS ARE TO HAPPEN SO THEY CAN K
SPACES CLEAN

%" *-:$-&"/*/(

,EEP UP WITH DAILY MESSES 8IPE DOWN K
BATHROOM COUNTERS BEFORE LEAVING FC

0%034

"VOID STRONG SMELLING FOODS ,EEP YOLU
PREP AS NEUTRAL AND SIMPLE AS POSSIBL

'633:'3*& /%4

,EEP PET AREAS CLEAN $LEAN UP AFTER )
IMMEDIATELY AND WASH THEIR BEDDING R
J)IDE PET FOOD OR LITTER /OT EVERYONE
PERSON AND IT MAY HINDER A POTENTIAL
ABILITY TO PICTURE THEMSELVES LIVING |
HOME

/"563"--*()5

OPEN BLINDS AND CURTAINS AND LET IN AS
NATURAL LIGHT AS POSSIBLE -EAVE LIGHT
YOU LEAVE FOR A SHOWING

53"4)

&MPTY TRASH CANS TO AVOID ANY ODORS
EMPTY TRASH CANS NIGHTLY SO THAT THE
FRESH WHEN YOU LEAVE FOR THE DAY

5&.1&3"563&

,EEP THE ROOM TEMPERATURE COMFORTAI
DEMONSTRATES TO BUYERS THAT THE )7"$
WORKING PROPERLY

1&340/"-4

.AKE SURE YOU PLACE ALL VALUABLES ANL
PRESCRIPTIONS OUT OF SIGHT AND IN A S/

7"$"5&

JAVING A SELLER PRESENT CAN MAKE BUYI
AWKWARD 8E WANT TO MAKE THE BUYERS
HOME AND STAY AWHILE



1RICE IS JUST ONE OF MANY CONSIDERATIONS WHEN DECID
OFFER IS BEST FOR YOUR HOME )ERE ARE SOME OF THE OTI
THAT MATTER

$0/5*/(&/$*&4
5HE FEWER CONTINGENCIES ON AN OFFER THERE BIBE PE R 4GIDR
ARE ALSO VALUABLE

"o. $"4)#6:&3
" CASH OFFER IS USUALLY MORE APPEALINE ODHAERAABINANCSELLER
DOESN T NEED TO WORRY ABOUT THE BANKOMANROVING THE

13& "11307"-
"SSURES HOME SELLERS THAT THE BUYER KAMBE NEEHE LOA

-0"/ 5:1&
" CONVENTIONAL LOAN IS OFTEN THE LEASTHC®MBLANAPRPPEALING

CHOICE FOR SELLERS "N ")" LOAN CAN CAUSESPETAKE® BEQUIRE
CERTAIN REPAIRS AND APPROVALS

$-04*/(5*.&-*1&

:OU MIGHT NEED TO CLOSE QUICKLY TO MOERETOADVENTHERE OR YOU
MIGHT NEED TO EXTEND THE CLOSING TO AHBOWEXMEH®GMR TO BE
READY $HOOSING THE OFFER WITH THE CLEBNIS &G QURENEHEDAS WILL B
MOST ATTRACTIVE TO YOU

$-04%/($0454
4O0METIMES AN OFFER COMES IN HIGH BIWBTYICHE BAU PER ASKKERCENTAG
OF THE BUYER S CLOSING COSTS

#6:&3-&55&3

*F YOU CARE ABOUT THE FUTURE OF YOUREHOHNERE COBUNYERSSURE YOU
THAT YOU RE SELLING TO SOMEONE WHO WIELANODVEOTUHRE NEOGBHBORS
AS MUCH AS YOU DID

3&1"*3&26&454

*F THE HOME NEEDS SOME REPAIRS BUTTHEUTDMEN ORHMWENEY TO DO
THEM A BUYER WHO IS WILLING TO DO THE®RE WR ATOY QW NHE E D

0''&313*$&
OF COURSE PRICE MATTERS TOO *F A HIGH O&GEBENMOWRELILUNCOISOSING
COSTS REPAIRS OR OTHER FACTORS THEENWIT BROBABBRETWER OFFER
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5:1*$"--: %":4 "'5&3 4*(/*/(
$0/53"$5 /&(05*"5*0/4 646"--:
)"11&/ 8*5)*/ %":4

$0454
/O $045 50 5)& 4&--&3 5)& #6:&3 8
$)004& "/% 163$)"4& 5)& */41&$5*0
1&3'03.8% #: 5)& */41&$503 0' 5)&*
$)0*$&

1044*#-& 065%$0.&4
*/141&%$5*0/4 "/% 105&/5*"- 3&1"*34
646"--: 0/& 0' 5)& 501 3&"40/4 "
4"-& %0&4 /05 $-04&

$0..0/ 130#-&.4 $06-% #&
'06/%"5*0/ &-&$53*$"- 1-6.#*/(
1&454 4536$563"- .0-% 03 3"%0/

610/ $0.1-&5*0/

$7(



*F THE BUYER IS SEEKING A LOAN TO PUHRECHASE WOURNEBEEM TO HAVE
AN APPRAISAL PERFORMED BY THE BANK ME&E VERVMOR TTHHH HHEO L O AN
AMOUNT "S A SELLER WE WANT THE PROPEROR AD APARRAINMSEE SALE
AMOUNT OR MORE *T IS VERY DIFFICULT TQOOSUESE SYSSFUR IAPPRAISAL
"N EXPERIENCED AGENT DEMONSTRATES CERITTAIRNRESERATIEHHE/ALUE OF
THE HOME PRIOR TO THE APPRAISAL

:OU ARE IN THE CLEAR AND CLOSING CAN BE BEGIN

BENEGOTIATE THE SALE PRICE WITH THE BUYER
SENEGOTIATE WITH THE BUYER TO COVER THE DIFFERENCE
$ANCEL AND RE LIST

$ONSIDER AN ALTERNATIVE ALL CASH OFFER



8)"5 50 &91&%$5

$LOSING IS WHEN FUNDS AND DOCUMENTS ARBODORRERSFFERRED
TRANSFER OWNERSHIP OF THE PROPERTYETGSIGRROBUGERICHR WILL
LOOK OVER THE CONTRACT AND FIND OUT WREADWEBENY MBENW S @&
PREPARE DOCUMENTS FOR CLOSING PERFORKME TSHERE LAAZING M

PAYOFFS ARE COMPLETED THE BUYER S TIAND MTHRE C®RD ED
RECEIVE PAYOFFS THAT ARE DUE TO YOU

LOSING

NG FOR

CUMEN
CEIPTS







. I
AN

TITLE TRANSFER HAS OCCU
CY SO YOU CAN RECEIVE AR

—rO
—m

RRED CONTACT YOUR® IGISNRRAIN &
EFUN u

WRSENT
D OF ANY PREPAID PREMI S

E S]
u M

TOo
o2

$ANCEL UTILITIES AND CLOSE THOSE ACCOUNTS EENMWBPMABERST FBORPHON
EACH OF YOUR UTILITY AND ENTERTAINMENT COMPANIES

-ET EVERYONE KNOW YOUR NEW ADDRESS 4UBMITSASCHOARWNM ECOFHEDDRE
POST OFFICE

5URN OFF VALVES TO THE SINKS TOILETS APPLIANRESURNMDOWRTAHR HEAT
LIGHT SWITCHES AND FANS -ASTLY CALL THE ELECTRIC COMPANY

4ECURE ALL CLOSING DOCUMENTS AS WELL AS THE SIRNGE TIRACU VEANND £
,EEP THEM IN A SAFE PLACE

1UT TOGETHER A PACKET OF MANUALS RECEIPTS ASDWARNY. WARRANTIES

.OVE OUT YOUR PERSONAL BELONGINGS COMPLETEERS$KERBKNAIIS DRAW
AND CLOSETS

URE THAT YOUR HOME IS COMPLETELY CLEAN OMBENSILEAWINGETHE H
NETS REFRIGERATORS AND OTHER APPLIANCESUGHLIECAEBNUT 5H
THE GARAGE 4CHEDULE TRASH PICK UP PRICRNR THAVEAWOOR CLO
E THE WAY YOU WOULD LIKE TO FIND IT IF YOU WERE THE BUYER

-EAVE ALL HOUSE KEYS REMOTES GATE KEYS POOILIEKEYSE AND MAILBOX
DRAWER IN THE KITCHEN

7TACUUM AND SWEEP FLOORS ONE MORE TIME

&NSURE ALL BLINDS ARE CLOSED AND LOCK THE WINDOWS AND DOORS






*F FOR ANY REASO
ARE NOT SATIS
WITH OUR SERVI
LET US KNOW AND
PROMISE TO CORRE
ANY ISSUES WITHI
HOURS

*F THE REMEDY IS
SATISFACTORY WE
RELEASE YOU FRO
LISTING AGREEMEN
NO FURTHER OBLIG

BE ARE SO SURE YO
BE HAPPY WITH O
SERVICE WE
GUARANTEE IT

OERGI .YPME




